











Allen (No. 16) in the middle of an 8-yard run for Randolph-Macon College, which inducted him

into its Athletic Hall of Fame in 1997.

where you have the short end of it. So what are you going to do
then? Well, it has to be a different strategy because you don’t want it
to be so clear. I it’s clear it might look bad for your elient. So then
you really want it to seem complex and confusing in the hope that a
jury will come back and say, ‘I don’t really understand this and I'm
not going to rule for the plaintfl’ under the circumstances.”

He injects humor into most discussions—even when the discus-
sions are serious. During a discrimination case in federal court,
Allen’s client was feeling jittery. “He passed me a note that said, ‘Do
you think I have anything to worry about?' And I answered it, “Yes.'
And he said, ‘What?* And I wrote back, ‘My bill.”* The jury ruled
in Allen’s favor and his client still keeps that note in his office.

“Buddy is a colorful phenomenon, with equal emphasis on col-
orful and phenomenon,” says Rocky Mountain Bank’s CEO Coleman
Andrews, who has used Allen to represent him in four cases over
the past 20 years, “I haven't had an experience with him that
wasn't marked by high amusement at various points along the
way. That's just his nature, his personality.

“I was in one settlement negotiation with him where the oppos-
ing sicde had made an outrageous demand,” Andrews recalls. “Buddy
drew a huge zero around their case on the whiteboard to start them
ofl on the understanding that they had no case, then he just system-
atically dismantled their demand. He built a case for why, in fact, they
were going to have to pay us a very substantial amount of money,
which they ultimately did. The discussion got a little heated, and
when he was walking back to his chair he wrned and went back to
the whiteboard. Then he took the big zero and drew a little smiley
face in the middle of it, told them to *Have a nice day,” and went and
sat down. Twenty minutes later, they came back to us and offered
their full terms of surrender.”

Allen’s skill as a litigator is so recognized that he is the man
Richmond City Council ealls on when it needs a lawyer. Several
years ago, Mayor Doug Wilder llexed his legislative muscle by fir-
ing two stafls that worked for and reported to the council. “So we
sued him and stopped that,” Allen says, “Then he tried to eviet
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the school board from their offices here
in Richmond and move them out to the
West End. We stopped that, too.”

“The outcomes have been at or
above my expectations in every case
Buddy handled,” Andrews says, “which
is an extraordinary statement to be able
to say, ... | cannot imagine having done
four cases of the complexity and the
scope and the circumstances that these
represented, and having such an effu-
sively positive experience and commen-
tary about the attorney I was working
with., He’s really extraordinary.”

ALLEN GREW UP in Richmond’s
Highland Park and lived a kind of Huck
Finn existence. Whenever he and his
friends went to watch one of the local
sports teams play, they would hop fences,
sneak through windows and watch from
a nearby rooftop. *“There was a quarry
nearby,” Allen recalls. “A gravel pit com-
pany would always dig these big holes in
the ground that would fll up with water.
So we always had a swimming hole to go to.”

Allen’s father had a third-grade education but rose through
the ranks at Virginia Electric and Power Company (VEPCO) to
carn a management position, “He wag a great man,” Allen says,
“When he retired, he was a top-level manager of’ what was at the
time VEPCO's largest fossil fuel plant. Those are the jobs that
only go to Ph.D.-types today.”

His father’s Depression-cra work ethic rubbed off’ on Allen,
who delivered newspapers from ages 12 to 18. An honors student
at John Marshall High, he earned a scholarship to his dream
school, Dartmouth, which offered to pay for all but $500 of annu-
al expenses; Allen’s parents couldn’t come up with the shortfall,
Then Randolph-Macon College offered him a full scholarship so
he went there instead. Though his scholarship was for academics,
he played basketball, football and baseball so well he was later
inducted into Randolph-Macon’s Sports Hall of Fame.

Majoring in philosophy, Allen planned to go to med school
until his wife, Ann, whom he married his junior year, asked him
how many years of school it would require. He calculated the
time for medical school, internship and residency. Then she asked
about the time for law school. Three years, he answered. He adds:

“And that night I started thinking seriously about law school.”
Alter graduating from UVA Law School in 1965, he received a
good offer from a Wall Street firm and briefly flirted with the idea
of relocating, But the pull of River City was too much. “New York
is an exciting place,” Allen says, “but it wasn't like Richmonc.
Richmond is really home. 1 can't think of a better place to live.”
Instead he accepred a position at McGuireWoods; then, after
three years, and wanting to be more than a trial lawyer, Allen moved
on to Hirschler Fleischer. He remained there for 33 years, eventually
becoming chairman of the firm. “At Hirschler Fleischer I developed
the litigation section,” he says, “which grew to be the largest section
in the firm, 25-plus lawyers. But at the same time, [ had opportuni-
ties to work on business problems, to set up corporations, to set up
partnerships, to do wills and trusts, to manage some estates,”
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He parlayed his growing business acumen into personal invest-
ments in real estate, buying, selling and developing properties
throughout the city. Almost all of them earned substantial divi-
dends. Sometimes the payofls took decades. One property, bought
in 1973, is just now being developed by Allen and his partner as a
retail center, anchored by Costeo, which will include an apartment
complex. “What 1 have looked for is strategically located property
anticipating that I might own for a long time,” Allen says. “But
eventually, you will cash out and do fine.”

At the same time Allen remembers how $500 kept him
from attending his dream school and did something about it.
Nine years ago, he spoke to the board of the Metropolitan
Richmond Sports Backers about their annual §1,000 award to
Richmond’s top high school athletes. “T looked at [Executive
Director| Jon Lugbill,” Allen says, “and I said, Jon, that’s just
Ann and I will give you §15,000 a year and the
two top awards can be §7.500. But what you have to do is give
the runners-up $5,000 each and you have to give all the others
$1,500 each. How you raise that money, Jon, I don’t give a shit.
But I think you can raise it.””

“He kind of woke everybody up on the board to put some
more cffort into it,” says Lugbill. “Buddy’s no nonsense. Whatever
he’s thinking, he'll tell you.”

And he was right: An additional $42,000 in scholarship money
is now given out annually on top of Allen’s generous gift.

Allen’s shotgun-blast delivery not only takes aim at opponents
and charitable boards but clients. “Oftentimes you have to battle
your client,” he says. “Many times your client won't tell you the
bad stufl’ and you have to draw that out of him. [T'll tell him],

so cheap. ...

‘Now wait a minute; what you're saying doesn’t make any god-
damn sense. And if it doesn’t make any sense to me, 1 can tell you
it's not going to make any sense to a judge and jury.™

ALLEN IS NAMED for his [ather, whom everybody called
Everette. “I've been called Buddy maybe not since the day I was
born, but within days,” Allen explains. “If T get a call and some-
body says, ‘Lverette?’ | know it’s a cold call.”

Allen’s firstborn son is also named Everette G. Allen (I11), though
he goes by E.G., and he, too, became a lawyer with Hirschler
Fleischer. After years of father and son working together, they decided
to go out and form a three-man law firm with Robert L. Harris Jr.
“So we formed a firm with the imaginative name of Allen & Allen,
and we practiced for five years,” Allen says. “Those five years T just
remember as being pure fun, full of belly laughs. We constantly made
fun of each other. ... The way we'd check for conflicts with a case
was I'd yell down the hall and say, ‘E.G., Bobhy, have we ever repre-
sented so-and-so? No? Okay, we've done the conflict check,™

When business became overwhelming they shopped around
for a large firm to partner with, and, in 2005, merged with
LeClairRyan. Though father and son are sull with the same com-
pany, E.G. is in the firm’s corporate office on Riverfront Plaza
while Allen is in the Fed Building. The centerpiece on the confer-
ence table in Allen’s office is a gift from his son: a carved wooden
statuette of a father teaching his son how to swing a bat. *We talk
nearly every day,” he says, “but it’s not the same. I miss him."”

But the wistful moment passes and a smile quickly returns, “I've
enjoyed the past two years, five years, 10 years,” he says. “And if
you've really enjoyed it, why would you want it to change?” 4




